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The latest version of Visual Records’
Release of Information (ROI) software
system, MedCorr, Version 2.8, includes
a new optional module called Legal
Scheduling.

The module was specifically developed
for Legal Scheduling Departments, so
they could easily keep track of and man-
age legal scheduling information such as
physician depositions, court appoint-
ments, attorneys, chart orders, invoices
and payments. By using the module,
users are much more productive and

improve their customer service with
physicians, attorneys and other parties
they normally work with.

Some of the other benefits of the Legal
Scheduling module include:

e A user-friendly interface with a de-
tailed user guide. This eliminates
the need for training fees or classes.

e An Appointments feature where us-

ers can schedule and re-schedule
appointments quickly and easily.

e An Invoices feature allowing users
to quickly add and print invoices
and enter payments.

e Several form letters that show de-
tailed legal and appointment infor-
mation for the physicians or attor-
neys.

MedCorrl did have a legal scheduling
module, which a Kaiser Permanente
legal scheduling department in San
Diego has been using for several years.
Visual Records is currently converting
their existing data into MedCorr 2.8.

Since Legal Scheduling is now avail-
able in MedCorr 2.8, other Kaiser Per-
manente legal scheduling departments
have expressed interest in purchasing
this module.

MedCorr 2.8 also has another module
available, Form Filler, which automati-
cally inserts specific patient and re-
quest information into documents that
are then attached to the patient’s record
in the program. Examples of these
forms include disability claims and at-
tending physician statements from
well-known life insurance companies.
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The summer has passed
£ 4 so quickly...especially
R S when you are busy with

several new projects!
\ proj

Along with supporting
| ‘%ﬂ our existing software
s:..,.,, products, we have had

several great opportuni-
ties to work on consulting and development pro-
jects, specifically assisting with reporting and web-
site needs.
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An organization that specializes in computer solu-
tions has retained our company as an independent
contractor for software development and report
writing. We have been requested to create three
new Crystal reports for one of their clients, a
wholesale distributor and retailer of gasoline, die-
sel, and other petroleum-related products, and inte-
grate these reports into their existing ERP system.
The three new reports are:

e Sales Report
e Inventory Exception Report
e Cardlock Report

The Sales report, which displays specific sales-
related information, is generated monthly and can
be sorted by one group or several groups such as
Customer, Product Category, Sales Representative
or Ship to information.

The Inventory Exception report determines if
products are listed in two different count sheets
and shows product/container, site, product con-
tainer bin number and count sheet bin number.

The Cardlock report tracks and manages transac-
tions for any card that has three or more transac-
tions in a day and shows card number, transaction
time, site, product, quantity and vehicle informa-
tion.

On the website side of new projects, we are de-
signing and developing an online patient portal for
WellMax, a Center for Preventive Medicine,
where patients can access their medical informa-
tion through WellMax’s secure website.

now, so that they can avoid illness and disease in
the future.

After developing the patient portal, we will con-
vert and extract their existing data so that it will

WellMax is a scientifically-based
wellness center with comprehensive
and state-of-the-art technology, offer-
ing the diagnostic capabilities and ex-
pertise of a large hospital. They pride
themselves on providing a more com-
prehensive disease screening than
other clinics. Their philosophy is
about understanding their patients

integrate and interact with this new
portal.

If you are interested in learning more
about WellMax, please visit their web-
site at http://wellmax.com/. If you are
one of their patients, be sure to look for
our new online patient portal, which
we hope will make accessing your in-
formation easier!
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ity and consideration.

QUOTE OF THE DAY

“I hope that while so many people
are out smelling the flowers, someone
is taking the time to plant some.”

- Herbert Rappaport

satisfied.

also visit our website.

Visual Records specializes in developing innovative and high-
quality software products and systems for all industries. By part-
nering with entrepreneurs and visionaries, we launch new and
successful software products.

Headquartered in Murrieta, California, Visual Records combines
research, experience and value with integrity and respect. For
over 20 years, we have kept the following commitments:

1. Vision: Designing beyond what is considered "standard."

2. Flexibility: Working closely to deliver solutions in a timely
and cost-effective manner.

3. Integrity: Making long-term partners through honesty, tenac-

4. Support: Ensuring that our customers remain completely

If you have any comments or suggestions about the VR newslet-
ter, please e-mail Rebecca Phan at rebecca@visualrecords.com.

If you would like to pass this newsletter along to a friend, it is
easy. Just send an e-mail to rebecca@visualrecords.com. Please

UPCOMING
EVENTS

October 3 to 8, 2009: 81st AHIMA
Convention & Exhibit, Gaylord Texan
Resort and Convention Center, Grape-
vine, TX

For more information, please visit
www.ahima.org.

October 27 to 30, 2009: CHIMEO09
Fall CIO Forum, Renaissance Esmer-
alda Resort, Indian Wells, CA

For more information, please visit
www.cio-chime.org/CHIMEQ9/

November 5 to 7, 2009: TCIA EXPO
2009, Baltimore Convention Center,
Baltimore, MD

For more information, please visit
www.tcia.org.
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July 7, 2009:
Internet-Based
Intervention May
Improve
Insomnia

August 9, 2009: Patients Share Per-
sonal Challenges, Frustrations With
Current Health Care System Due To

Pre-Existing Conditions, Out Of
Pocket Costs, US
September 14, 2009: Dell Enters

Health IT Fray, Catering To Small
Providers

September 22, 2009: 2-Way Health
Information Exchange To Fight
Disease Outbreaks

September 22, 2009: Medical
iPhone Apps Find an Audience

PRODUCT-
RELATED LINKS

MedCorr
Feds Issue New HIPAA Data
Breach Rules
http://bit.ly/49BRM2

Storm Tracker
Integrated Storm Surge And
Hurricane Wave Modeling Capa-
bilities Developed By LSU
Professor
http://bit.ly/K3FZw

Traveler
Travel Medicine and
Vaccination
http://bit.ly/48dTIiE



http://bit.ly/bDgfz
http://bit.ly/12SB2W
http://bit.ly/9c6r7
http://bit.ly/xW2W8
http://bit.ly/1SUjmx

